Lesson 2 Price
FECEERTI A
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Vocabulary 1)L

Wholesale ['houlseil] adj. k& 7 adv. PL#E & 75 5 vt fit R
Retail ['ri:teil] adj. M adv. PLEE T vt T4
Quality ['kwoliti] n. i &

Quantity ['kwontiti] n. (& ;

Minimum ['minimom] n. f/ME ; /N & adj. F/MP; ERAKH
Expensive [ik'spensiv] adj. & 57 [;
Something ['sam0in] pron. %55 ; 54
Reasonable ['ri:zonabol] adj. AEEH), ATEH
Large [la:dz] adj. KHJ;

Low [lou] adj. {f¥)

Order ['a:do] n. [ 5] & Ha52; T ; vt 2y
Discount ['diskaont] n. #7401

Bargain ['ba:gin] vt. i #riE My

Reduce [ri'dju:s] vt. J8/b ; FEA%

Lowest ['lauist] adj. FA&%F ; F /M)

Base [beis] n. LA ; JEE 4

Profit ['profit] n. Fii ; F %3

Limit [limit] n. BR#1; BREE; vt. BRI BRE
Raw [ro:] adj. A=/ ; AR 0L

Salary ['seelori] n. #/K, L%

Employee [,emploi'i:] n. & ; ;A T

Turn [t3:n] vt. ¥%3), 15

Consider [kon'sido] vt. & ;I\ N
Relationship [ri'leifanfip] n. 5% % ; KBk
Future ['fju:tfa] n. KK, adj. #KH, KKH
Case [keis] n. 150 ; S48 ; 56




Useful expressions % FH 4415

How many...... .. HZb....

Do you have...... ... BHEEH......

How much will it be if...... LR S & 5 o 224k 5 SO
Too......to...... ... K.....AHE......

...... be based on...... NN b SRR 2 :

In this case BESRIXFE

Key sentences <4 £]

* How much is it?

*  What’s the price of it?

* Wholesale or retail?

* How many pieces would you like to order?
* High quality, high price.

» Large quantity, low price.

* Is there a minimum order quantity?

* Do you have a minimum order quantity?

* Yes, there is. Our minimum order quantity is 10,000 pieces.
* Yes, we do. Our minimum order quantity is 10,000 pieces.
* How much will it be if I order 10,000 pieces?
* It will be 5 yuan.

* It’s about 5 yuan.

* It’s 5 something.

* That’s too expensive.

* The price is high.

* Your price is not reasonable.

*  Cheaper, please!

* Any discount?

* Too cheap to be good.

* No bargaining.

* No discount

* I’m sorry. We can’t reduce the price.

» This is our best/ lowest/ cost/ last price.

* Your order is too small to reduce the price.

* Our price is based on the reasonable profit.




» We have reduced our price to the limit.

* We can’t cover the cost at your price.

* The raw material price is turning high now.

* The salary of the employees is turning high now.

» The cost of our products is turning high now.

»  We will reduce the price if your order is large.

» Considering our good relationship and future business, we can give you 3% discount.

Conversations X7 if

Dialogue 1
Buyer: How much is it?
Seller: Wholesale or retail?

Buyer: Wholesale, please.

Seller: How many pieces would you like to order?
Buyer: Do you have a minimum order quantity?

Seller: Yes, we do. Our minimum order quantity is 10,000 pieces.
Buyer: How much will it be if I order 10,000 pieces?

Seller: It’s 5 something.

Buyer: That’s too expensive. Cheaper, please!

Seller: I’m sorry. You may know that the raw material price is turning high now. The salary of the
employees is turning high now and the cost of our products is turning high now. So we can’t reduce

the price.

Dialogue 2
Buyer: What’s the price of it?
Seller: Large quantity, low price. How many pieces would you like to order?
Buyer: Is there a minimum order quantity?
Seller: Yes, there is. Our minimum order quantity is 10,000 pieces.
Buyer: How much will it be if | order 10,000 pieces?
Seller: It’s about 5 yuan.
Buyer: Your price is not reasonable. Any discount?

Seller: No discount. Your order is too small to reduce the price and our price is based on the
reasonable profit.

Buyer: Considering our good relationship and future business, can you give me a little discount?
Seller: In this case, we can give you 2% discount if your order is large.




